
Score your business from 1 to 10

Highly Profitable - Strong margins

Owner/ Key Person - Business runs without you

Repeatable Systems - Documented processes

Strong Brand - Market recognition and trust

High Customer Loyalty - Retention and referrals

Scaleable – Improved net margins + Ability to create capacity

Unique/Differentiated - Difficult to replicate

Technology Impact – Able to leverage but not be disrupted

Working Capital Investment – Cash Needs

Growth Opportunities - Expanding market potential

Total Score (out of 100)

The key factors that make a business valuable

Use the table below and score your business from 1 – 10 on how you feel the business is performing;
 1 being a very poor performer in that area through to 10 being the leader in the market.

Businesses that would score high (70 or above) on the scale above would be more likely to command higher
business value or multiples.
Businesses who score low would be looking at lower multiples – perhaps 1 to 2 times profit
Businesses in the middle scores – would perhaps fall in the 2 to 3 times profit multiple levels.

What is your business profit after paying a market salary to the owner but
excluding interest expense and other add backs (expenses that are not
critical to the businesses operation) 

Multiply by a valuation multiple based on how you
scored yourself in the table above

Likely business value (Profit x Multiple)

The most common valuation range for small businesses value is between 2 and 4 times net profit (after
allowing for working owners salary).
 
Remember tax will take a slice of the sale proceeds – so you will need to consider your structure and options
on sale before you list your business.
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Should you have any questions or require any assistance, connect with
our team today. 
5592 3644 info@walshaccountants.com www.walshaccountants.com

Now, you can have a go at a ‘back of the coaster’ indicator of what your business might be worth:

X

= $

$


